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INVALUABLE
SUPPORT

As a Coldwell Banker® affiliated buyer's agent, | offer five essentials throughout the
home-buying transaction:

1.

EXPERIENCED, PROFESSIONAL GUIDANCE
Expertise and insight throughout the complex real estate process, helping you make informed

decisions every step of the way.

LOCAL MARKET KNOWLEDGE
| have the tools and training to serve as your local market guide, with information about trends,

pricing and availability to give you a competitive edge in finding the perfect home.

NEGOTIATION SKILLS
You will have a fearless advocate who is armed with data and negotiation strategies that can

lead to winning deals and seamless resolutions.

TIME-SAVING CONVENIENCE
Offers, showings and more will be coordinated on your behalf, along with connections to

necessary vendors like mortgage professionals.

PEACE OF MIND
Feel confident knowing that a professional is there to help you navigate any unexpected
challenges or delays.


















THE PRE-APPROVAL
PROCESS

Here are some of the documents that you may need to provide your lender to get the pre-approval
process started:

INCOME
Current pay stubs, usually for last two months
W-2s or 1099s, usually for last two years
Tax returns, usually for last two years

ASSETS
Bank statements
Investments/brokerage firm statements
Net worth of businesses owned (if applicable)

DEBTS
Credit card statements
Loan statements
Alimony/child support payments (if applicable)


















M AKING
AN OFFER

There are many factors that influence the market value of a home. The following can help give you
insights and empower you to make a competitive offer you're comfortable with. | will work with you
on a strategy to obtain the most advantageous terms and acceptable pricing for you and your budget.

Issues to consider:
+  How long has the home been on the market?
*+ Has the property had any price changes?
*+ Has the property been under agreement previously?
Are there multiple offers on the property?
What is being included in the sale or what may be negotiated as part of the sale?
What are the market conditions in the area or neighborhood, like “list to sale price ratio?”
+ Is the seller offering an assumable loan or seller financing that may be more favorable for you?

I will help you set purchase price parameters by providing you with a comparable market analysis
(CMA) comparing the home, its price and its features to other similar homes in the area that are on
the market or have recently sold.

Then I will present the offer to the seller through the listing agent and help you navigate the
seller's response, whether it be to accept, reject or counter your offer, which starts the
negotiations process.





















GLOSSARY

ADJUSTABLE RATE MORTGAGE (ARM): A
mortgage with an interest rate that changes
over time in line with movements in a financial
index. ARMs can also be referred to as AMLs
(adjustable mortgage loans) or VRMs (variable
rate mortgages).

ADJUSTMENT PERIOD: The length of time
between interest rate changes on an ARM. For
example, a loan with an adjustment period of one
year is called a one-year ARM, meaning that the
interest rate can change once a year.

AMORTIZATION: Repayment of a loan in
installments of principal and interest, rather than
interest-only payments.

APPRAISAL: An estimate of the property’s value.

ASSESSED VALUE: The value placed on a
property for purposes of taxation.

ASSUMPTION OF MORTGAGE: A buyer's
agreement to assume the liability under an existing
note that is secured by a mortgage or deed of
trust. The lender must approve the buyer in order
to release the original borrower (typically the seller)
from liability.

BALLOON PAYMENT: A lump sum principal
payment due at the end of some mortgages or
other long-term loans.

BUY-DOWN: A permanent buy-down is prepaid
interest that brings the note rate on the loan down
to a lower permanent rate. A temporary buy-
down is prepaid interest that lowers the note rate
temporarily on the loan, allowing the buyer to
more readily qualify and increase payments as
income grows.

CAP: The limit on how much an interest rate
or monthly payment can change, either at each
adjustment or over the life of a mortgage.

CASH RESERVES: The amount of the buyer's
liquid cash remaining after making the down
payment and paying all closing costs.

CC&RS OR COVENANTS, CONDITIONS AND
RESTRICTIONS: A recorded document that
controls the use, requirements and restrictions
of a property.

COMMITMENT PERIOD: The period of time during
which a loan approval is valid.

CONDOMINIUM: A form of real estate ownership
in which the owner receives exclusive title to a
particular unit and shares ownership in certain
common areas with other unit owners. The unit
itself is generally a separately owned space whose
interior surface (walls, floors and ceiling) serve as
its boundaries.

CONTINGENCY: A condition that must be satisfied
before a contract is binding. For example, a sales
agreement or offer may be contingent upon the
buyer obtaining financing.

CONVERSION CLAUSE: A provision in some
ARMSs that enables home buyers to change an

ARM to a fixed rate mortgage, usually after the first
adjustment period. The new fixed rate is generally
set at the prevailing interest rate for fixed rate
mortgages. This conversion feature may involve

an extra charge.





















LARGE
HEADING

Astissen deesteri, simum omninat imurbefacis
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